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P rivacy is a key component of any 
backyard oasis. Some homes may be 
so remote that privacy isn’t an issue. 

But many suburban homeowners recognize 
they might need to tweak their landscapes 
if they hope to create a private oasis 
outside.
FENCING OR PLANTING?
Most homeowners looking to create more 
privacy on their property will have to 
choose between fencing and planting. 
Fencing provides immediate privacy 
because, once it’s installed, no one can 
see into the yard. Fencing also doesn’t 
require watering or other immediate 
upkeep, which will be necessary when 
planting to ensure tree roots can establish 
themselves.
But planting has its benefits as well. Planting 
for privacy is essentially creating a living 
fence that can grow over time and provide 
even more privacy as trees reach maturity. 
Plants also tend to be less costly than 
fencing. The home renovation experts 
at BobVila.com estimate that fencing 
projects typically cost between $1,667 and 
$4,075. However, fencing projects can cost 
considerably more than $4,000, especially 
for homeowners with large properties they 
want to enclose. Large, mature trees can 
be expensive, though it’s unlikely they 
will cost as much as fencing. In addition, 
fencing requires more maintenance and 
will potentially need to be replaced, while 
native trees won’t require much upkeep 
and can last for generations.
PLANTING
Homeowners who choose to plant for 
privacy will next have to decide which 
type of plants to add to their properties. 
Evergreens provide year-round privacy 
because they don’t shed their leaves, so 
these are the ones most often chosen 
when creating a living fence. A number 
of varieties of evergreen trees can do the 
job, but it’s important that homeowners 
consult with a landscape architect prior to 
choosing trees so they can ensure the trees 
will thrive when faced with the growing 
conditions on their properties. During such 
a consultation, homeowners may discuss 
the following popular privacy trees.
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In early 2022, home prices skyrocketed (again) 
as we still had a home buying frenzy that was in 
part being driven by the historically low interest 
rates and historically low housing inventory. 
It was a continuation of 2021, and the classic 
economic story of ‘supply vs demand.’

As 2022 wore on, we saw interest rates climb. 
Folks that purchased at the beginning of the 
year were glad they did. By the end of 2022, 
the market has slowed down as interest rates 
more than doubled from the end of 2021. 

One thing to remember is that Real Estate 
typically follows a 10 year cycle.  Just as 2010, 
2011, and 2012 were the transition years for 
the Great Recession, we are seeing 2020, 
2021, and 2022 are the transition years this 
time. As interest rates have gone up, the home 
purchase amount that buyers are pre-approved 
for have gone down. One thing most buyers 
don’t realize is that they are not pre-approved 
for a dollar amount.  They are pre-approved for 
a mortgage payment amount.  As the interest 
rates go up, so does the mortgage payment, 
which means how much home they can afford 
to buy goes down. 

So, when will interest rates drop? In short, 
rates aren’t going to back down to 3%-4%. 
Rates will continue to go up. Good news? 
The housing market has softened. Home 
buyers can also get help with closing costs and 
negotiate home prices and repairs. The bad 
news is that, I think, until home prices adjust 
to pre-pandemic values, I don’t think we will 
see even the 5%’s again.

What I do know is that people who buy 
are still better off than folks who rent. Your 
mortgage is your mortgage. It is your home, 
and your equity. Rents are still going up, and 
will not stop anytime soon as the demand for 
rentals is still higher than that supply.  

If you are waiting for a ‘crash’, the economists 
don’t see a market crash similar to 2009-2011 
happening. The housing market crash was due 
to 80/20 loans, Adjustable Rate Mortgages, lax 
credit standards for loans, and a lot of ‘creative’ 
financing. The government cracked down on 
all of that after the crash, so the likelihood of a 
market crash like that again is very slim.

If you are thinking about buying, or selling, 
a home, and have questions, please reach out.  
I would be honored to help.  It is a changing 
market, and I am here to help!
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An inviting backyard can serve 
as a welcome retreat from the 
hustle and bustle of daily life. 
After a long day at the office 
or an exhausting day spent 
transporting kids to and fro, 
it’s hard to resist the allure of 
a peaceful outdoor space in 

which to unwind.

Whether it’s fencing or planting, homeowners have many options 
to consider as they seek to create more privacy on their properties.

LEYLAND CYPRESS: The Arbor Day 
Foundation® notes that the Leyland cypress 
is popular for hedges and boundaries, likely 
because a typical tree reaches a mature 
height of 60’-70’ and can spread as wide as 
25’. The Leyland cypress grows fast, which 
may appeal to homeowners who don’t 
want to wait to establish privacy.

GREEN GIANT ARBORVITAE: There 
are different varieties of the arborvitae, 
but the Green Giant tends to be the go-
to option for privacy. The ADF notes that 
Green Giants will grow up to three feet per 
year until they reach maturity, providing a 
fast-growing option for privacy planters. The 
Green Giant can spread as wide as 20 feet 
at maturity, which is another attribute that 
makes it so popular among homeowners 
desiring privacy.

EASTERN WHITE PINE: The ADF notes 
that the eastern white pine, which can 
reach heights as high as 80 feet, is favored 
in spacious yards. That’s likely due to its 
height and its potential spread, which can 
reach 40 feet. Homeowners who choose 
the eastern white pine might like it for its 
resemblance to a Christmas tree, and in 
fact it is widely used for that purpose. The 
privacy provided by the eastern white pine 
is significant, but it might be best suited to 
especially large properties.



Are you ready for the
exciting buzz

associated with
bidding?

Investors typically leverage real 
estate auctions to find more affordable 
properties, but anyone can get involved.

These accelerated real estate 
transactions are usually announced 
through local news outlets, opening the 
door for great deals for those who are 
willing to get into a bidding war. They can 
present a winning proposition to sellers, 
too.
TYPES OF AUCTIONS

The highest bidder wins in an absolute 
auction, no matter the amount they’d bid. 
In this scenario, a $1 bid might claim the 
property. Minimum-bid auctions ensure 
that bids cover any mortgage balance 
or taxes that are still owed. In a reserve 
auction, bids are treated like offers than 
can be accepted or rejected.
FOR SELLERS

No one is window-shopping at these 
auctions: Buyers arrive ready to make a 
purchase. That’s particularly attractive 
for those who have been paying lengthy 
carrying costs like maintenance and 
taxes while a home went unsold. 
Prospects are pre-qualified. There are 
no time-consuming showings of the 
property, or lengthy negotiations on a 
price. Competition among prospective 
buyers may also build up the price in 
a negotiated sale. Competitive bidding 

begins at a fair market value in most
cases.
FOR BUYERS

Depending on the bid, these properties 
can be a very smart investment. Sellers 
are likewise ready to participate in a 
streamlined process, without the risk 
of drawn-out negotiations. Choice and 
selection are guaranteed, since auction 
often include many offerings in the same 
price range and in the same general area. 

The extended period of time between 
making and offer and securing the 
purchase is eliminated. Closing dates are 
agreed upon in advance. A due-diligence 
packet offers the fullest possible property 
disclosure before bidding begins. 
THE RISKS

When everything works as it should, 
there are notable benefits for both buyers 
and sellers. But purchasing a property 
at auction isn’t without its risks. The 

National Association of Realtors cautions 
that buyers need to arrive at the action 
having done as much research as possible. 
For instance, are you prepared to put in 
the work on a condemned or distressed 
property that might have been closed up 
for an extended period of time, or have 
other general maintenance issues? All 
sales are final in an absolute auction, so a 
seller can’t back out if a bid is too low.

- Greenshoot Media
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Buying a Property at Auction
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Just like new in the heart of thriving Ridgefield! Welcoming floor plan, high 
ceilings & open kitchen. Great living spaces on main, bedrooms upstairs. Dynamo 

kitchen w/ quartz counters, pantry, gas appls, painted white cabs, & huge island! 
Cozy living rm w/gas FP. Spacious den on main. Primary Suite w/ spacious 

bathroom w/quartz counters, double sinks, tiled shower & soaking tub. Fenced 
backyard! HOA maintains front yard. Enjoy Ridgefield’s expansive trail system, 

parks, schools & robust commercial bizs w/new eateries, grocery store, & shops all 
close-by, plus ultra easy access to I5! Life is top notch here! ML# 22218154.

NW CONTEMPORARY IN RIDGEFIELD!

WOODLAND REAL ESTATE

ERICA L. RODMAN ericalrodmanwre@outlook.com
 c. 360-281-0768   o. 360-225-8278

OPEN HOUSE Sat. 11-2 & Sun. Noon-3

$649,000

753 N 47th Avenue, Ridgefield
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Fran-Mar Mobile Estates! 

MOTIVATED SELLER!

$95,000  Desirable Cascade Park location. 55+ community. 
3 BD, 2 BA. Two storage sheds + additional outside storage. 
Covered front deck. Big back yard space with small strip 
to mow. Nice size driveway for two cars. Needs TLC. Close 
to bus line and all amenities. Motivated Seller. Bring your 
offer today! 15509 SE Mill Plain Blvd #6, Vancouver.

www.EllenHartzell.com
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