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I f you’re remodeling with the intent to resell, 
make sure your work will pay for itself.

BEST ROI
Not all remodeling projects are created 
equal when it comes to raising the value of 
your home. The general rule of thumb is that 
unless it adds square footage, such as an 
addition or expansion of an existing room, 
you’re not going to get 100% of what you 
paid. However, you can get close.

According to This Old House, a minor kitchen 
remodel that costs around $14,000 will net 
you an 87% return on investment. A deck 
will bring 75% of the costs back to you, and 
work on your master suite will put 74% of your 
investment back in your pocket.

Kermit Baker, director of the remodeling 
futures program at the Joint Center for 
Housing Studies at Harvard University, says 
homebuyers fi rst look at kitchens and baths, 
so work there is liable to get you more of 
your money back than work elsewhere.

WORST ROI
Pools. Hands down, experts say, pools are 
the worst remodel you can do and expect 
to recoup your costs. Many homeowners 
consider a pool an expensive maintenance 
headache and may be unwilling to shell 
out the extra cash to cover it.

Experts say, however, not to let that ruin 
your dream of putting in a backyard oasis. 
Just don’t look at it as an investment. 
Staying around and enjoying it yourself 
for a few years means your expenses may 
be naturally absorbed in your property’s 
appreciation over time. Just as long as 
your renovations aren’t too trendy.
“There’s stylistic depreciation,” Baker told 
This Old House. “All the fads now are for 
knocking down walls and making big 
rooms, but 
10 years from now, that might not 
necessarily be the case.” A quote that’s 
proving out as the pandemic and working 
from home had people regretting their 
great rooms. Also, home renovations 
are also prone to hidden expenses, 
like discovered water leaks, foundation 
problems and more.
Furthermore, those improvements can also 
lead to a higher tax bill, further eating 
away at your investment.
Your best course, experts say, is to avoid 
looking at improvements, even popular 
ones like kitchens and baths, as an 
investment. Instead, make your decisions 
based on your own lifestyle and budgets. 
Make the improvements that make you 
happy and never mind the resale value.

REMODELING RETURN 
ON INVESTMENT

Getting your hands dirty and remodeling your home 
before putting it on the market may seem like a great idea 

to attract buyers, but be aware that some renovations 
have a better return on investment than others.
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How do you find a 
Realtor? 
What questions should you be asking? Why is this 
important? Especially in this changing market 
who you hire is the most important financial 
decision you make.

Some questions you could (or should) be asking..... 

HOW long have you been in the real  
estate business?
In real estate, we are always learning, but do you 
want to be the transaction that an agent ‘cuts their 
teeth’ on? Especially with the changing market, 
has this realtor been through any other market? 
Talk to them about this market and what they are 
seeing. How are they going to use their experience 
and skills to use their knowledge of this market, 
and what they are seeing, to help you?

HOW long have you been licensed?  
This ties into the last question. Sometimes an 
agent worked with another licensed agent as an 
unlicensed assistant so they could have a couple 
of years in the real estate industry, but very few 
(or none) as a licensed agent. An experienced 
agent usually has a pipeline of clients and closings 
so we’re not as concerned with ‘pushing’ a sale 
because we don’t need to.  

WILL I be working with you, or an assistant?
Sometimes you hire an agent to help you, but then 
you never see them. You’ve been handed off to 
an assistant who may not have the qualifications 
you had asked about to that other agent that you 
‘thought’ you had hired. 

WHAT days/times are you available?
This is pretty important as you need to know if the 
times you are available are going to work with the 
times that your agent is available. Are they there 
for you when you need them? 

WHAT is the average price of the homes you 
help people buy/sell?
If someone works mainly with luxury homes,  
do they understand the market for the type 
of home you are buying or selling? Another 
question would be what type of homes are you 
knowledgeable with? 

DO you have another job besides real estate?  
Real estate isn’t just about showing homes. 
Phone calls, marketing, searching for homes on 
the internet, calling about that home, calling 
other agents, other vendors, paperwork, more 
paperwork, talking, phone calls, texting, emails, 
title companies, inspections, appraisals, lenders, 
etc... it’s an 80 hour a week job some weeks. There 
are no ‘real’ vacations as you are always ‘on duty’.  

DO I have to sign a contract to work with you?
If you are selling a home, there is a sellers 
contract that you will need to sign.  This contract 
gives your agent the right to represent you for 
marketing, offers, and negotiations. But what 
about if you are buying a home? There is a form 
called a Buyers Agency Form, that is a contract 
between the buyer and the buyers agent. As a 
buyer you do not have to sign this form. If you, as 
a buyer, choose to sign a buyers agency form, you 
are now legally in contract with that agent to buy a 
home with them. Technically you always have the 
right to fire someone, but that is a legal contract 
for a period of time for a specific purpose. No 
matter what an agent says you do NOT have to 
sign a Buyers Agency agreement to hire a Realtor 
to help you buy a home.
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LOW VOLTAGE
LANDSCAPE LIGHTING

Enhance the Exterior of 
your Home with Lighting 
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1900 NE 78th Street, Vancouver, WA
(360) 574-3134 | GroverElectric.com
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DO IT YOURSELF
AND SAVE!

CUSTOM CRAFTSMAN 
ON 2 ACRES WITH ADU!

Gorgeous custom home on 2 acres in Ridgefield, WA with ADU.  
4 Bed / 2.5 Bath / 2965 SF.  ADU – 2 Bed / 1 Bath / 745 SF.  

For more information – contact Patti Green!  

18313 NE 29th Avenue, Ridgefield. Priced to sell under $1M.

PATTI GREEN 
LICENSED MANAGING BROKER

360�719�0379

OPEN HOUSE Sunday 11am - 1pm
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