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Steady is the word, as 
described by members of 
Greater Vancouver Luxury 
Homes about the upper end 

real estate market in Clark County. 
While the country has been rattled by 
the pandemic and fears of economic 
downturn are looming, these real estate 
professionals have not seen much of 
any impact on the luxury market. Going 
into the busy real estate season now, 
they report noticing an increase in 
home sales in certain price ranges, with 
stable market prices and serious buyers.
“The pandemic has had virtually no 
effect on the upper end market in 
terms of listings, pendings, and solds,” 
said GVLH member David Horowitz. 
He also reports that home prices have 
remained stable and the buyers who 
are shopping right now are serious. His 
GVLH associates tend to agree.
“Sellers are holding steady on their 
prices as long as the house is priced 
per market value,” observes GVLH 
member Lori Anderson-Benson.
For the upper market, Lori reports 
seeing the most movement in the $1 
million to $1.5 million range. “There’s 
not a whole lot on the market between 
$1.5 million to $2 million. Those are slim 
pickings,” she said. “$2 million and 
up are the ones sitting the longest 

and not moving as quickly. But those 
don’t usually sell quickly in any market 
anyway. They take their time.”
“On the upper end we have serious 
buyers,” said GVLH member Martiné 
Gibbons. “This is a good time to buy and 
our inventory on this side river is great.”
“There’s some price adjustment but not 
much,” Horowitz said. “A lot of sellers 
have dug in their heels and are sticking 
to their price. There’s no bargain 
shopping. Properties aren’t selling for 
much under asking prices.”
For those considering selling their 
home right now David’s advice is to 
set the price right and be patient. “If 
you’re reasonable with your asking 
price you’ll see a transaction come 
together, but you have to be patient,” 
he said. “Properties that are priced 
appropriately tend to move.”
And movement is what these GVLH 
members are noticing. “What’s 
generally happening is things are 
picking up. Things have started to pop 
a little bit,” David said.
“It’s an interesting market,” says 
Anderson-Benson. “I’ve noticed the 
last month there’s been more activity.”
Gibbons says her clients are getting 
multiple offers and she is not seeing 
this slowing down. “Sometimes I hear 
about back up offers even though a 
house is already pending. Interested 
buyers will call to see how the 
transaction is going,” she said.

All this activity has been keeping 
these local Realtors busy, even during 
the pandemic. “I hear about people 
having all this free time, but I haven’t 
had any!” Lori exclaimed. “I’m as busy 
as I was before.”
Martiné says she’s busy also and is 
hearing the same thing from her 
colleagues. “We’re all active and 
getting phone calls.”

Changes to how homes are shown
Though the way that homes are being 
shown is different now due to public 
health regulations, buyers don’t seem 
to be deterred by these changes. 
“The showings have been picking up,” 
says Horowitz. He keeps track of the 
statistics provided by one of the lock 
box companies that Realtors use to 
secure homes. “The number of people 
going into houses has increased, 
across all markets,” he said.
Many Realtors like Lori Anderson-Benson 
have changed the way they show a 
home. “I’ve done the 3D video fl oor 
plans on all of my properties now,” she 
said. “It’s been nice for people out of 
state. Buyers didn’t want to travel here 
unless it’s something they really want.”
For in-person showings, social distancing 
regulations require houses to be shown 
by just one broker taking one person into 
a house at a time, with gloves and masks 
and hand sanitizer. “Brokers arrive early 
to get doors open and lights on so that 
buyers aren’t touching anything,” Lori says.

Who are the buyers 
and what are they buying?

Lori Anderson-Benson says many of 
her buyers include people relocating 
from out of state, and families wanting 
to upsize or downsize. She says she has 
observed more people moving out of 
the city, unlike the last recession when 
people were moving into cities. She 
reports seeing more suburban and rural 
properties starting to move faster now.
“With the stay at home order people 
are wanting to get out of the city 
to have a garden and not to have 
neighbors right on top of you,” she 
said. “It’s unprecedented that people 
are stuck at home like this. People 
have decided they want to live where 
they can be really happy because of 
spending so much time in their home. 
Home is kind of your castle.”
Martiné Gibbons has noticed some 
people upsizing in retirement now. 
“I’m actually seeing people retiring 
and buying acreage. They’re looking 
for privacy and thinking about the 
grandkids playing on the property,” 
she said.
“People are relocating for work, 
people are moving from Oregon for 
tax purposes,” says David Horowitz. 
“We have historical low interest rates. 
It’s good time to buy.”
Horowitz, whose market knowledge is 
centered on the Camas side of town, 
says he sees steady buyer activity 
across many property types. “We’re 
seeing movement in acreage, land, 
condo. The sales and pendings we’re 
seeing are across the board,” he said.
Another thing David says he has 
noticed is increased interest in custom 
homes on lots. “There’s an increasing 
appetite in Clark County to buy a lot 
and build a house. Some of the past 
Parade of Homes builders are now 
working with buyers on custom homes 
on the buyer’s lot,” David said.

DOORWAYS TO LUXURY HOME TOUR
Greater Vancouver Luxury Homes 
is a partnership group of Realtors 
from local brokerages who share 
knowledge and resources in order to 
better serve specialized luxury home 
clients. Every year the group presents 
Doorways to Luxury, a spring home 
tour where GVLH members present 
their best properties to the public. This 
year the tour has been postponed 
but there are plans to bring it back 
in the fall. “Right now we’re looking 
at a Doorways to Luxury home tour in 
October,” Horowitz said. “We usually 
have 25 to 30 homes on the tour. 
We’ve been doing this for ten years or 
so. It’s been very successful.”
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Covid-19!! part 3
A real shout out to all those that have 
helped keeping the curve �at and the 
workers that work tirelessly keeping us 
healthy. We are working under the Phase 
1 guidelines outlined by our Governor. 
We are looking forward to the Phase 2 
opening (early June) that will allow us to 

sell and build in a more 
normal way.
�e last 90 days we 
have all witnessed a 
new emphasis on  
the home. 

�e home is now 
being used 
as working 

environments, classrooms, family 
entertainment centers, virtual meeting 
platforms, renewed focus on cooking 
and eating at home, home healthcare, 
exercise/hobby centers, sanctuaries, 
staycations and I am sure many more 
functions not mentioned. 
�e importance of Quality Design 
and Flexibility in Customizing to each 
homebuyer will be critical in satisfying 
homebuyers newly emphasized desires. 
We at Quail Homes are positioned 
perfectly to meet those needs.
We specialize in meeting the needs of 
the Empty Nester buyers. Many of which 
spend a lot of time in their homes. �ey 
have also lived. �ey know what they 
like and do not like in terms of a home’s 

design and function. It is important for 
us to take that into consideration with 
each client.
We have spent the last 15 years Designing 
and Building homes that are customized 
to each Empty Nester buyer. No detail is 
too small. 
I enjoy spending the time working with 
our clients and designers to make sure we 
all are considering these lifestyle changes 
in our design process. I have found that if 
Quality Time and Quality �ought is put 
into the design process, you end up with 
a Quality Design.
If you are thinking about downsizing…. 
Consider Quail…. you have earned it!!
I hope this helps and thank you  
for reading the newspaper.
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HONORING THE MILITARY 
A  P R O D U C T  O F  T H E  C O L U M B I A N ’ S  A D V E R T I S I N G  D E P A R T M E N T

War to honoring Americans who died 
fighting in any war after World War I, the 
South began to recognize it as well.

Honoring the military
Although Memorial Day pays homage to 

the brave people who perished fighting for 
their country, it also is an opportunity to 
recognize the military men and women and 
their families who continue to work to 
ensure the freedom of Americans. 

The United States Armed Forces is 
renowned for its size and strength. Various 
sources suggest the size of the United States 
military is somewhere between 1.4 and 1.6 
million active service people. The military is 
comprised of the Army, Army National 
Guard, Navy, Air Force, Marine Corps, and 
Coast Guard. Each of these military 
branches also has its own reserves. 

There are many ways to honor active, 
reserve and former veterans, as well as 
those who died in service of their country.
• Help Veterans of Foreign Wars distribute 

red poppies as a visual reminder of the 
military’s efforts.

• Volunteer at a veterans’ hospital or visit a 
wounded veteran at home.

• Offer financial, legal or career expertise 
through the Corporation for National & 
Community Service (serve.gov). 

• Help to maintain the veteran area of a 
nearby cemetery. Place flags on all of 
the graves.

• Befriend military families who frequently 
relocate, making a concerted effort to 
welcome them into your community.

• Educate children about past wars and the 
services the military provides.

• Visit a military museum or historic site.
• Observe the National Moment of 

Remembrance at 3 pm local time for 
one minute.

• Post a message to the troops at the 
USO website (uso.org).

Memorial Day origins
Memorial Day was first known as Decoration 

Day and was borne out of the Civil War. On 
May 30, 1868, General John Logan, a national 
commander of the Grand Army of the Republic, 
decreed General Order No. 11, which designated 
the day for the “purpose of strewing with flowers, 
or otherwise decorating the graves of comrades 
who died in defense of their country during the 

late rebellion, and whose bodies now lie in almost 
every city, village and hamlet churchyard in the 
land.” May 30th was chosen because it wasn’t the 
anniversary of any particular battle. 

It took several years for the first state to 
recognize the holiday, which New York adopted in 
1873. By 1890, all northern states recognized 
Decoration Day. When the holiday changed from 
commemorating those who died fighting the Civil 

M emorial Day is 
celebrated each 

May to commemorate 
the people who died in 
service of the United 
States of America. 
Even though barbecues 
and visions of the 
upcoming summer 
weather may command 
much of the attention 
come Memorial Day 
weekend, the holiday 
really serves as a 
remembrance for those 
military members who  
paid the ultimate 
sacrifice for their country, 
as well as the personnel 
who continue to protect 
and serve today.

Celebrate ALL Military this May
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